12. PLAN FOR YOUR SUCCESSION AND SELL YOUR REP BUSINESS
When manufacturers' agents retire, they sell their businesses.  They line up a potential buyer, perhaps an employee with entrepreneurial interests or perhaps a daughter or son.  The know how to value the business and know where to go to create the buy/sell agreement.
Professional manufacturers’ agents solicit input from their “Partner in Profits” principals when they set up their succession plans.
Professional manufacturers’ agents sell their businesses when they retire and substantially augment their retirement portfolio.
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